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Islamic banking is now one of the fastest-
growing segments of the financial 
marketplace, characterized by the robust 
macro outlook of core Islamic finance 
markets and an increasing share of 
banking system assets. Islamic finance 
has historically been concentrated in the 
Muslim-majority countries of the Middle 
East and Asia, but has expanded globally to 
countries with smaller Muslim populations.

However, there is limited Islamic banking 
and finance training to support this high 
growth. Banking professionals, including 
those associated with Islamic finance, 
need to ensure that their knowledge 
is kept up to date to be able to cope 
with challenges relating to growth 
and product innovation.

This three-day training workshop 
will provide participants with a clear 
understanding of the important concepts 
of Islamic finance. It will focus on building 
a comprehensive understanding of Islamic 
products and the mechanics involved. 
EY can also design and deliver a course 
specifically for your organization.

This training workshop is designed to 
introduce the fundamentals of Islamic 
finance, relevant Shariah principles, 
advanced knowledge of generally used 
contracts and products, and practical 
scenarios most relevant to modern-
day Islamic finance professionals.
Areas of focus include:
• Islamic finance mechanics
• Outlook of Islamic finance
• Key Shariah principles
• Products and contracts
• Sukuk structures
• Shariah accounting standards
• Governance standards 
• Investment accounts
• Hedging in Islamic finance
• Zakat and charity
Duration: three days
Facilitators: experienced practitioners
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Overview of  
Islamic finance

Trends in the Islamic 
finance industry

Advantages of  
Islamic finance

Key operational challenges 
faced in the Islamic 
finance industry

How you can address the 
knowledge and training 
challenge?

The Islamic finance industry is growing in established and new markets.

• The Islamic finance industry grew at an annual rate of 15%–20% over the past decades.1

• Qatar, Indonesia, Saudi Arabia, Malaysia, the UAE and Turkey (QISMUT) commanded 
80% (US$625b) of international Islamic banking assets in 2013 and are expected to 
reach US$1.8t by 2019.2

Islamic finance has a number of advantages:

• It encourages a partnership between work and capital. Stakeholders share profits and 
losses, making it more attractive and transparent.

• Sharia-compliant transactions involve asset trade or partnership and, as a result, 
the recent global financial crisis had minimal impact on businesses within the Islamic 
finance landscape.

• Gambling (Maysir) and excessive uncertainty (Gharar Khatir) are prohibited. This means 
less complex transactions.

As Islamic finance evolves and grows, it is presented with considerable opportunities and 
challenges. This demands a fundamentally different approach by participants in order to 
succeed. Some of the key operational challenges faced by organizations include:

• An increased need for knowledge and training to meet the growing demand in the Islamic 
finance landscape, especially at senior management and middle management levels

• A lack of theoretical and practical awareness of Islamic finance services to provide 
better value propositions to the consumers

• A disconnect between Shariah fundamental concepts and product design, and its 
commercial and accounting aspects

Continuous education programs by organizations will enable employees to: 

• Enhance their skillset and allow them to reach their true potential

• Bring efficiency into business thereby improving profitability

Islamic finance is a well-established industry and is continually evolving, with institutions 
designing new and innovative methods for deployment of assets, as well as for 
mobilization of funds.

Drivers of the Islamic finance industry:

• The global Islamic population is projected to grow by 35% by 2030, which will 
significantly boost the demand for Islamic finance. 

• Islamic financial products and services have become increasingly competitive. This 
means that Shariah-compliant products are becoming more popular alternatives to 
conventional products and services.

• Markets such as the UK, Japan, Singapore, Hong Kong, Luxembourg and South Africa, 
which traditionally relied on conventional banking business, are shifting focus to tap the 
potential in Islamic finance.
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How can EY help?

Training objectives

Target audience

Why should you choose  
EY training services?

In order to overcome these challenges in the Islamic finance landscape, EY offers a 
three-day training workshop, delivering a practical guide to Islamic finance. This training 
will help participants gain additional skills to meet the changing trends in the global Islamic 
finance industry.

Our team is made up of results-orientated trainers from across EMEIA, who are passionate 
about Islamic finance. This means that your course will be delivered by practitioners 
especially identified by EY as having relevant experience and local knowledge specific to 
your requirements.

The workshop is intended primarily for two categories of participant:

1. Those who have limited knowledge of Islamic finance and aim to improve their 
theoretical as well as practical knowledge base

2. Those who are actively involved in day-to-day operational aspects of Islamic finance 
and wish to exchange their ideas and experiences with other participants

The workshop is designed to help both types of participants share their ideas with other 
practitioners, professionals and delegates. 

• CFOs, CROs, CIOs

• Internal auditors, Shariah compliance auditors

• Employees of central banks and financial services authorities 

• Students or graduates of finance or economics pursuing professional qualifications

• Employees of banks from various departments, such as IT, operations, corporate or 
consumer finance, treasury, risk and legal

• Assurance practitioners

• Financial advisors, research analysts and asset managers

• Business graduates

This training will be helpful to your organization and your employees in gaining a 
competitive edge in the evolving Islamic finance landscape. Participants will end the 
workshop understanding all the important aspects of Islamic finance through:

Personal attention: EY is committed to helping participants benefit from EY’s knowledge  
and resources.

Materials: we develop bespoke materials and case studies to provide participants with a  
full range of reference support.

Better understanding: the different dimensions of the Islamic finance industry, as well as 
the different types of Islamic finance products, are discussed.

Global insights: participants are introduced to the various issues faced by the Islamic 
finance industry globally.

Delivery method: our classroom-based sessions, delivered by experienced facilitators, 
include practical examples and the opportunity for two-way communication in the form of 
group discussions.

Accreditation: participants will be awarded CPE or CPD credits per day, and a certificate of 
participation, which will add value to their professional career development, will be issued.



EY has a highly globally integrated, industry-focused team, sharing knowledge from 
around the world to deliver tailored solutions.

We provide support to the Islamic finance industry and regulators through our many 
initiatives and activities, including World Islamic Banking Competitiveness Report, World 
Takaful Report and the World Islamic Investment Funds Report.

EY has conducted customized training with clients in the Middle East and North Africa in 
many sectors, including banking, government, diversified private groups, construction, oil 
and gas, and telecommunications.

EY advantage

Glossary
For a full definition, please contact us:

Shariah: in common use, the word Shariah denotes Islamic law. 

Sukuk: investment Sukuk are certificates of equal value representing undivided shares in 
ownership of tangible assets, usufruct and services. 

Maysir: maysir, or gambling, is the first of three fundamental prohibitions in Islamic finance. 

Gharar: the second fundamental prohibition, gharar refers to uncertainty in a contract. 

Riba: the third fundamental prohibition, riba refers to the unjustified increment gained in 
borrowing or lending money, paid in kind or in money above the amount of loan.

Zakat: Zakat is an obligatory charity.
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About EY
EY is a global leader in assurance, tax, transaction and advisory services. 
The insights and quality services we deliver help build trust and confidence 
in the capital markets and in economies the world over. We develop 
outstanding leaders who team to deliver on our promises to all of our 
stakeholders. In so doing, we play a critical role in building a better 
working world for our people, for our clients and for our communities.

EY refers to the global organization, and may refer to one or more, of 
the member firms of Ernst & Young Global Limited, each of which is a 
separate legal entity. Ernst & Young Global Limited, a UK company limited 
by guarantee, does not provide services to clients. For more information 
about our organization, please visit ey.com.
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In line with EY’s commitment to minimize its impact on the environment, this document 
has been printed on paper with a high recycled content.

This material has been prepared for general informational purposes only and is not intended to 
be relied upon as accounting, tax, or other professional advice. Please refer to your advisors for 
specific advice.

ey.com

Contacts:
Nadeem Shafi 
MENA Leader FAAS 
nadeem.shafi@kw.ey.com 
+965 2295 5303

Muzammil Kasbati 
Assurance 
muzammil.kasbati@bh.ey.com 
+973 1751 4729


